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3HAHHA 3 <<MapKCTI/IHFy»

o Oynme BUBYATHCS

Komrutekc 3axoiB TOPriBEIbHOIO MAapKETHHIY, SIKMW CIPSIMOBAaHO Ha
MiJBUIICHHS JIOSJIBHOCTI KIIIEHTIB Ta 3MIIHEHHS TO3MIKH OpeHIIB Ha
PHHKY.

YoMy 1ie mikaBo/Tpeda BUBUATH

HalyTTss 3HaHp Ta TMPaKTUYHUX HABUYOK BIIHOCHO pOOOTH 13
CHOXXMBAaYaMH, YIPaBIiHHS X MOBEAIHKOIO, (OPMYBaHHA 1 MiATPUMKH
MOMUTY CIIOKMBAadiB Ha TOBapW Ta IIOCIYTH, BIUIMB Ha MpOIEC
NPUHHATTS CIIOXKHBAYEM PIICHHS 1010 TTOKYITKH.

YoMy MO>KHA HABUUTHUCSA
(pe3ynpTaTé HaBYAHHS)

BusnauaTi moTtpeOu KITI€HTIB 3a TOTIOMOTOI0 PHHKOBUX IOCTiIKEHb,
PO3B’sI3yBaTH MNPAaKTUYHI MUTAaHHS 1010 (OpMyBaHHS TOBEAIHKH
IHAMBIyaNnbHUX 1 MPOMHUCIOBUX CIOXHBadiB, (OpMyBaTH €QEKTHBHI
cTparerii TOProBOro MapKeTHHTY. EQEeKTHBHO BHKOPHCTOBYBAaTH
IHCTPYMEHTHU TPEHI-MapKETHUHTY.

SIk MOXHa KOPUCTYyBaTUCS
HaO0yTUMH 3HAHHSAMU 1 YMIHHSIMU
(KOMIIETEeHTHOCT1)

Cucrematu3aiis poOOTH 3 KOXKHOTO 3aBJaHHS TPEUI-MapKEeTHUHTY Y
TOPTiBeJbHIA KOMIaHII. AHANi3 MPOAaXiB 1 Tpela-MapKEeTHHIOBUX
3aX0MiB 'y TpaaulidHOMy po3npobi. Pobora 3 karamorom Tpeiin-
MapKETUHIOBHX 1HCTPYMEHTIB. 3a JONOMOIOI 3arajibHOJOCTYITHUX
pOrpaM CTBOPEHH:I TPelA-MapKETHHIOBO1 CTpaTerii.

Indopmariiitne 3a0e3neyeHHs

O.A. binosoackka, JI.O. Curuga VYmpaBiuiHHA MapKETHHTOBHUMU
KaHaJaMH TIPOMHCIIOBUX MiANPHUEMCTB Ha iHHOBamiiHWX 3acagax / K.:
Lentp yuboBoi miteparypu, 2018. — 234 c.
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